
Minimising cost and 
risk in adjudication 
enforcement 

Adjudication is now well established as a quick 
way to resolve construction disputes. However, in 
the current economic climate, losing parties are 
increasingly refusing to pay awards made against 
them. At Taylor Wessing, we know that once a 
party has won their adjudication, they want quick 
payment without having to face unnecessary 
costs and delay in court.

We have extensive experience in adjudication 
enforcement and believe that the process should 
be quick, efficient and economic. With this aim 
in mind, we have developed a bespoke package 
for any party looking to enforce the decision 
of an Adjudicator. Our package is based on the 
following three principles: 

Cost certainty
We offer a fixed price package where costs are 
capped so you know exactly where you stand 
from the outset.

Highly competitive rates
Our experience in adjudication enforcement 
has allowed us to develop a highly competitive 
fee structure. We have also been able to agree 
very competitive rates for Counsel with leading 
construction sets.

Sharing the risk
Whilst the majority of adjudication enforcements 
actions should be successful, there is a risk that 
the decision may not be enforced. Accordingly, 
we will share the risk by making a proportion of 
the fixed fee conditional on the outcome. 
If successful, costs are recoverable from the 
other party, on summary assessment.
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If you are interested in this service, we would 
be delighted to discuss your case with you 
and agree an appropriate structure. If you 
would like to discuss this further, please 
contact Laurence, Joanne or Andrew, or 
your usual contact in the Construction & 
Engineering team.

About Us
Taylor Wessing is a leading International law 
firm with a single-minded approach: to help 
our clients succeed. 

We think creatively about business issues 
and are constantly looking for better ways 
to add value and help grow our clients’ 
businesses. By keeping close to our clients, 
we can proactively identify better ways to 
help them achieve their ambitions.

Our aim is to be at the forefront of 
developing intelligent solutions for our clients 
by serving them in the sectors that we 
believe are the industries of tomorrow.

With over 750 lawyers in the UK, Germany, 
France and Belgium, we are able to 
provide unrivalled support for commercial 
organisations doing business in Europe 
across a full range of legal practice areas. 
We are also strong in the Middle East, India, 
China and North America.
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This publication is intended for general public guidance and to highlight issues. It is not intended to apply to specific circumstances or to constitute legal advice. 
Taylor Wessing’s international offices operate as one firm but are established as distinct legal entities. 
For further information about our offices and the regulatory regimes that apply to them, please refer to: www.taylorwessing.com/regulatory.html
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